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I moved to Jackson Hole in 1998 and have been in the sales industry since 2001.  I previously 
worked at Teton Motors and became their leading salesperson.  After being recruited by one of 
my clients, I entered the real estate business in 2004.  I am now an Associate Broker with 
Jackson Hole Real Estate Associates (JHREA) and have established a local and national 
clientele.  I enjoy keeping up to date with the local market and networking with my resources.  
One of my strongest attributes is that I communicate very well with my buyers and sellers; they 
should never wonder what is going on with their real estate transaction.  I am genuinely 
interested in the short and long-term success and happiness of my clients. 

I enjoy spending time outdoors with family and friends.  My passion for Jackson Hole and the 
mountains comes from an Environmental Education degree that I earned at Penn State 
University.  I give back to the community in many ways.  I am the President of The Teton Board 
of Realtors, am a local committee member for the American Cancer Society, and a Founding 
Member of 1% For The Tetons.  As a member of 1% for the Tetons, I am committed to donating 
1% of my annual commissions to local environmental projects. 

My wife, Jennifer, and I have two young daughters named Dylan and Izzy.   Jennifer was born 
and raised in Jackson Hole and has been surrounded by the real estate business her entire life.  
Jennifer’s father, Greg Prugh, was one of the first realtors in the valley and is still actively 
licensed.  Jennifer is an interior designer and owns her own business, Grace Home Design.  We 
are fortunate to raise our family in a wonderful community and environment. 

 

Testimonial: 

“Lots of folks can sell real estate when the market is hot, but Dan helped me sell my property in 
2009, a tough market to say the least.  He tirelessly persevered to make it happen.  Dan is super 
positive, patient and supportive, in addition to having knowledge on market trends and comps.  
You will appreciate his guidance and a solid man to have on your side when the going gets 
stressful.  I recommend him without reservation.” 

         Rachel Ravitz- Architect 

 
 



Why l i s t  w i th  Dan  Vi sosky  and   
Jackson  Ho le  Rea l  Es ta te  Assoc ia t e s?  

 

1.  You will be provided with the most accurate, in-depth, real estate data in the Jackson Hole 
market.  This will help us value your property accurately allowing us to price it according to your 
needs.  Our extensive database, which is comprised of over 40 years of Jackson Hole real estate 
transaction history, elevates our understanding and knowledge of the real estate market. 
 

2.  Your property will be researched extensively, including but not limited to; water rights 
ownership, upcoming assessments, and title issues to maintenance items.  This will allow you to 
solve problems before they get in the way of a buyer’s written offer and the sale of your property. 
 

3.  Your property will be advertised on www.Realtor.com , the world’s most highly trafficked real 
estate website in the world.  I have purchased the “Showcase” enhancement feature that allows me 
to upload 25 photos and share more text on the site, getting your listing more exposure.  Your 
property will also be advertised on over 60 real estate websites including www.Trulia.com  and 
www.Zillow.com. 
  

4.  Your property will be marketed through the Teton County Multiple Listing Service (MLS) and 
www.TetonLiving.com , exposing your listing to over 500 real estate agents in the region who can 
help with finding a buyer. 
 

5.  Your property will be featured on the company website www.JHREAssociates.com  which 
receives over 15,000 visits a month or 500 per day. With an aggressive web presence and ongoing 
search engine optimization, buyers can quickly find your property on the internet. 
 

6.  Your property will be advertised through social media sites including Facebook. 
 

7.  Your property will be advertised in the Jackson Hole News and Guide and the Jackson Hole 
Daily, the most widely distributed print media in Jackson Hole and the entire region.  See page 8 of 
this listing presentation for examples of previous ads. 
 

8.  An in-house, color brochure will be produced for your property and made available in the 
Jackson Hole Real Estate offices, on the web, and in high-traffic-area brochure boxes throughout 
Jackson Hole. 
 

9.  Open houses will be conducted to expose your property to the local realtors and public, one of 
the most valuable means through which to show off your property and to find a buyer.  
 

10.  I will communicate with you throughout the entire listing and selling process.  This will 
include showing notifications, feedback and real estate updates pertaining to your property. 
 



 

Serv ices  to  a  Se l ler  
 
 

1. Discuss Seller Representation 
a.   Seller Agency or Intermediary 

 
2. Needs Analysis 

a. Help clarify the motivating reasons to sell 
b. Determine the seller’s timetable 

 
3. Pricing Strategy 

a. Comparative Market Analysis (CMA) to identify the market value of property 
b. Determine the best selling price strategy given current market conditions 
c. Seller’s Estimated Proceeds to determine the final dollar amount from the transaction 

 
4. Property Preparation  

a. Advise on repairs and improvements 
b. Provide staging strategies if needed 

 
5. Marketing Strategy 

a. Develop marketing plan  
b. Establish marketing timetable 

 
6. Show the property to potential Buyers  

a. Give feedback after every showing 
b. Provide e-mail updates with market/subdivision activity 

 
7. Receive an Offer 

a. Evaluate offers 
 

8. Negotiate to Sell 
a. Negotiate counter offers 
b. Advise on final terms and conditions 

 
9. Sell 

a. Prepare post-contract work list 
b. Advise on repairs and vendor services (list of tasks and vendors will be provided) 

 
10. Pre-close preparation 

a. Coordinate and supervise document preparation 
b. Provide pre-closing consultation 

 
11. Closing 

a. Review closing documents 
b. Resolve last minute items, if necessary 
c. Complete transaction 

 
12. Post Closing 

a. Assist with post closing items 



 

Market ing  Avenues  
 

  
          15,000 website visitors per month 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

      
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

Search all JHREA listings 

Custom Property Search 

JHREAssociates.com 

TetonLiving.com 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
   
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Zillow.com 

Trulia.com 

Realtor.com 



 



Print Media 
 
Jackson Hole News and Guide/Weekly Edition- 11,500 copies distributed 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Jackson Hole News and Guide/Weekly Edition- Full page company advertisement 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



 
In-House Brochure- used for buyer showings and For Sale brochure boxes 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Jackson Hole Real Estate Brochure- 25,000 copies distributed annually 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 


