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Introduction

In this Guide

Guide  
® who,  
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Expect great service from your 
REALTOR®

I ®
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Preparing your home so it’s 
more attractive to buyers

W

®

Renovations – Which Ones Are Market-Smart?
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Kitchen  
 

 
 

Bathrooms

 

®  
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Small Upgrades And Repairs Can Make A Big Difference

 

 
 

Exterior
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Reorganization And Maintenance – The Obvious  
That Needs Doing

 

Exterior
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A Few Words About Clutter

 

 
 

®  
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Strategically pricing your home 
to get top market value

D

® 

So What’s Your Home Really Worth? 

to pop up. 
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1)  Try to be impartial.

2)  Remember why you are selling.

3)  Research online and in person.
®
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Get a Comparative Market Analysis (CMA) From a REALTOR®

A REALTOR®

® ® 

®
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Price Your Home To Sell When Its Market Exposure  
And Buyer Interest Are Highest 
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The Consequences of Overpricing at The Time You List
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The Bottom Line: Realistic Pricing IS Strategic Pricing!

-
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Effectively marketing your home for 
all it’s worth – what you need to know

T

Guide
 

®

How Buyers Find Out About Homes For Sale

 

 

®, REALTOR®  
®  

*  

®

R E A L T O R . C O M ® / T O P  P R O D U C E R ®  S T E P - B Y - S T E P  S E R I E S 18



     H O M E

    Seller’s
             Guide

®

Buyers Are Flocking To The Web
® 

*

®
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®

®

 

Marketing Your Community As Well As Your Home

 

REALTORS®

 
 

R E A L T O R . C O M ® / T O P  P R O D U C E R ®  S T E P - B Y - S T E P  S E R I E S 20



     H O M E

    Seller’s
             Guide

A Comprehensive Approach To Showcasing Your Home  
And Community In The Marketplace

REALTORS®  

®

® ®

®

®

® ®
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Setting the stage to sell – aim for 
perfect open houses and showings

H

REALTORS®

Time-Proven Tips For Showing Your Home 
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Important: Keep Your Home Available (And Ready)  
For Showings
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® 

®
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Successfully negotiating the deal

W
®

The Basic Process
®

 
® ®,  

 
®
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Don’t Show Your Hand

®

Understand And Respect The Buyer’s Priorities

 

 
 

 
 
 

own priorities.
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Have You Really Found   
If So, Make The Deal Happen

 

Remember your priorities and respect the buyer’s.

Disclose everything.

Ask questions.
®
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If necessary, defer until later.

Meet halfway.

Take care with contingencies. 

Rely on your REALTOR®.
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Signed, sealed and delivered:  
closing the deal

I
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® so you 

®

Completing The Transaction
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A home seller’s glossary:

W
your REALTOR®

Amortization

Closing

®
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Contingency 

 

Escrow

®
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Lien

®

®

®

 

Title

R E A L T O R . C O M ® / T O P  P R O D U C E R ®  S T E P - B Y - S T E P  S E R I E S 33



®


